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              Our Solution  Starting Position 

According to your needs we can provide you with: 

1) an updated and personalized Database 

2) Information concerning size and the 
willingness to change brands of  

potential customers  

3) appointments for your sales 

 

 

We can also assist you in setting up and 
implementing the acquisition process in your  

company with a one-day workshop 

Growth through new customers is tedious, but 
necessary. 

If no separate acquisition process is installed, 
sales will suffer. 
This is usually noticed too late. 

The generation of leads should not be the 
responsibility of the seller, but be pre- 
positioned. 

Free capacities in sales are hardly available 
anymore. 

There is often no database that can be used in the 
case of new markets. 

Growth through Leads: 
We deliver either raw materials to you or the whole package! 
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We Fill Your Sales Pipeline and Create Leads 
Sales pipeline 

Interconnection 

Screening:  
first contact  
& segmentation 

Presentation and completion of sale 

Client 

Scheduling of 
appointment 

We create a Database of potential 
costumers based on your criteria. 

Phase 1: 

We provide potential new customers with 
preliminary information and schedule 
appointments with customers on behalf of 
your company 

Phase 3: 

So that your sales keep going: 

Interest query 

Professional contact by the 
client 

Database:  
Structure of a database of  

potential customers 

We segment the company according to 
predefined criteria such as size, no. Of 
employees, current suppliers etc. 

Contact of the potential customers by our 
sales team 

Phase 2: 
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Growth through Leads: 3 Steps – Modularly Available 
Project overview 

• Project set-up including the project 
objective, target groups and 
approaches. 

• Creation of a database with contact 
data, or optimization of an existing 
database 

• Identification of the proper contact 
person. 

• Creation of a questionnaire for any 
further questions 

• Classification of the customers 
according to criteria set by the 
client, e.g. size class of the 
company, current partner, general 
interest 

• If the client wants, the lead can be 
provided with information and 

• If interested, an appointment with 
the client‘s head of sales can be 
arranged 

You get 

Contact-Database 

You get 

Database with actual Leads 

You get 

Customer Appointments 

Kick-Off &  
Database Creation 

1 
Screening & 
Segmentation 

2 Appointment 
Scheduling 

3 
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What you get… 
Reporting 

Contact Database in MS-Excel with basic data: Contact Person, 
Address, Telephone Number / E-Mail 

Database includes segmentation criteria such as: Company size, 
field of business, suppliers, etc… 

During the field phase you will receive weekly reports from us 
concerning the status of the survey, so that you are constantly up-
to-date on the success of the survey. 

You will obtain scheduled appointments, according to 
predetermined timeframes, directly in your Outlook or through 
Doodle. 

Database Creation 1 

Screening & Segmentation 2 

Customer Appointments 3 
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Investment Costs for Acquiring New Customers 
Project overview 

• Kick-Off & project set-up 
€ 500,-  for step 1 & 2,  
€ 990,-  for step 1 – 3 

• Cost per Database:  € 3,90 

Kick-Off &  
Database Creation 

1 

• Additional costs per interview:  
€ 7 – 15 depending on the length 
of the questionnaire 

• 5 documented call attempts /no 
interest:  € 7,-- 

 

Screening & 
Segmentation 

2 

• Billing by an hourly rate and a 
success fee per appointment 

• € 49,- hourly rate; € 19,- success fee 

Appointment Scheduling 3 

Calculation 
example 

An up-to-date Database A Database of Potential Leads Customer Appointments 

Calculation 
example 

Calculation 
example 

€ 2.840,- (for step1&2) 
€ 3.330,- (for step1–3) 

Example:  research of 600 addresses 

€ 5.200,- 

Example:  500 Interviews  
(questionnaire -  € 9,-) 
100 not reached/no interest 

€ 2.580,- 

Example:  Selection of 200 companies for 
scheduling appointments - 6 calls 
per hour and 50 appointments 

You receive a weekly feedback of the contacts and appointment. 
Without any further costs you are able to end a project, in case you are not satisfied with the outcome 
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Why InterConnection Should Be Your Partner… 
About Interconnection 

• 15 years of experience and over 1000 clients 
worldwide. 

• We have our own sales center with 15 places 
in Lemberg and expertise in 20 languages. 

• Detailed and regularly updated corporate 
database for over 100 industries. 

• Partners and offices in Vienna, Bratislava, 
Lemberg and Buenos Aires. 

• The high quality standards of a consulting 
company. 

 

 

 

 

Projects of note in regards to generating leads: 

 Sigma Coatings: Segmented database of 100 potential 
customers in Germany 

 Remmers Lacke: Identification of sales partners in Great 
Britain 

 Rigips: Prospect inquiries with builders in Austria 

 Hewlett-Packard: Search for retailers in Spain 

 Mettler Toledo: Search for distributors in 4 European 
countries 

 

We are happy to support you in optimizing your marketing 
strategy! 
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Contact 

If there are any questions please 
do not hesitate to contact us! 

 

 

Interconnection Consulting 

Getreidemarkt 1, A-1060 Wien 

  

Mag. Panorea Kaskani– Markt Analystin 

Tel: +43 1 5854623 -57      

Fax: +43 1 5854623 -30 

kaskani@interconnectionconsulting.com 

 

 

 
 
 
 

 Interconnection Consulting 
 

Vienna • Bratislava • Lviv • Buenos Aires • Oberstdorf  
 
 
 

www.interconnectionconsulting.com 
Inquiry 
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http://www.interconnectionconsulting.com/de/inquiry

